WHAT THE
BUILDING
INDUSTRY
IS SAYING
ABOUT US
—

Ideal Bathrooms

“sales-i has paid for itself already, not
just in increased sales and on-the-button
customer account visibility, but also
because we no longer print, post and
handle paper.”

Rob St Barbe, Sales Director, ldeal Bathrooms

Jackson Building Centres

“Branch Managers have a million and one things

to do each day. sales-i gives them some very
simple but meaningful information to attract
extra sales. It gives us a very clear picture of
the sales performance of each customer — so if
we are missing any sales opportunities we can
do something about it.”

Steve Marris, Sales & Marketing Director,
Jackson Building Centres

Howarth Timber

“Every month this year my sales team
has reached its sales target and | directly
attribute this to sales-i.”

Mark Terry, National Sales Manager,
Howarth Timber & Building Supplies

Shropshire
Building Supplies

“sales-i is also helping us to understand our
business much better and that means better
decision making and increased profitability.”

lan Beaver, Director, Shropshire Building Supplies

SALES & CUSTOMER INTELLIGENCE ALERTS, DESIGNED TO BREAK
TARGETS, EVEN IN THE TOUGHEST OF ECONOMIC CLIMATES

sales-i©@

SELL SMART


http://www.sales-i.com/
http://www.sales-i.com/news/ideal-bathrooms-transforms-its-sales-customer-account-visibility-in-just-one-week-with-sales-i
http://www.sales-i.com/news/howarth-timber-standardises-on-sales-i-for-sales-and-customer-intelligence-across-its-national-sales-force
http://www.sales-i.com/news/sales-i-transforms-customer-spend-intelligence-and-product-group-targeting-at-shropshire-building-supplies
http://www.sales-i.com/news/sales-i-puts-extra-profits-on-jackson-building-centres-bottom-line

